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INTERMACH IN NUMBERS
300 national and international brands 
10% bigger than the previous edition
300 million reais in business (12 months)
22 thousand visitors



 VISITOR PROFILE
Origin:  403 di f ferent c i t ies and 22 states + DF
5 countries: Brazil ,  Canada, Colombia, Portugal and Uruguay
40% look for new products and solutions
25% work in companies with more than 500 employees
36% are presidents, partners, directors or managers
37% work in research or recommend products and services
26% have f inal purchasing decision power



VISITING
SECTORS

12% industrial
engineering
10%
automotive 8%
services
for  industry 6%
plast ic industry
5% casting



EXHIBITOR TESTIMONIALS

“ Intermach was even better than last  year.  We
came more prepared, many customers v is i ted us
and we ident i f ied many business opportuni t ies.
Between the end of  th is fa i r  and the next,  our
expectat ion is to generate around R$25 mi l l ion in
sales of  robots and AGVs, which is a very good
volume.”  
Marcelo Rodrigues, Head of Sales and
Marketing at GME Aero Space

“The industry breathes technology and innovat ion.
The fair  is  a unique opportuni ty for  the industry to
see suppl iers of  d i f ferent themes in the same
place. The industry that  wants to compete in the
global  market has to be here at  Intermach.”
Marco Aurélio Goetten, executive manager of
FIESC SESI SEINAI North Northeast Region

“This year we expanded the stand with the aim of
br inging in associated companies,  mainly to
promote brands focused on industr ia l  automat ion
and digi ta l  t ransformat ion.  The fair  provides an
interest ing range of  businesses and we receive
feedback on closed contracts.”
Luiz Roberto de Casti lho Júnior,  president of
the ACIJ Automation Center
“We are present in al l  edi t ions of  Intermach. I t  is

important to establ ish relat ionships wi th the

industr ia l  base, technic ians, engineer ing,  process

managers and add new products f rom partners.

The fair  returned more comprehensive and larger.

This br ings sat isfact ion to those who are

exhibi t ing.”  
Paulo Freitag, Director of PNX Ar Comprimido



EXHIBITOR TESTIMONIALS

“As i t  is  a mult i -sector fa i r ,  wi th a large number
of v is i tors f rom al l  states,  i t  is  extremely
important for  Di  Ferro to be at  Intermach,
present ing our products and services.  For us,
the fai r  was a success.”  Fernando Holz,  Di
Ferro 
Special  Steels

" Intermach is extremely important due to i ts
business in the Santa Catar ina market,  in addi t ion
to i ts strategic posi t ion in the states of  Paraná and
Rio Grande do Sul .  We are able to strengthen
relat ionships wi th our customers and br ing news to
those who are not yet  there.”
Luiz Fernando, Head of Industrial  Consult ing at
SKA

“After the pandemic we came back with strength
and part ic ipat ing in Intermach was frui t fu l ,
where several  businesses and inquir ies
appeared. From the second day onwards, we
already saw two three-dimensional  machines
and i t  was a fa i r  wi th good resul ts.”  
Samuel,  Mitutoyo

“For us,  Intermach is important to present the
company and our products.  I t  is  a lso strategic for
welcoming customers and maintaining
relat ionships wi th the market.  I t  was very good and
busy.”  
Vanessa Lira,  IBR Reducers



EXHIBITOR TESTIMONIALS

“We have already part ic ipated before,  in
partnership wi th another company. As i t  was
excel lent  and brought many opportuni t ies,  we
decided to invest as exhibi tors.  The fair  was
very busy and organized, which is important for
us to return for  the next edi t ion.”  
Felix Ribeiro, Presses do Brasil

“ Intermach is one of  the main fa i rs in Brazi l  that
moves the industr ia l  market and is essent ia l  for
our commercial  strategy. In addi t ion to showing
ourselves to the market,  we managed to obtain
several  contacts and negot iat ions,  placing our
brand in the three states of  the South region.”  
Renato Magna, SIMCO Máquinas

“We part ic ipated in the Sindimec col lect ive stand.
The fair  moves our market a lot ,  we publ ic ize our
launches and have access to an audience that we
would not have been able to reach otherwise. The
ci ty wins and there is a whole chain around i t  that
benef i ts.”
Adalberto Testoni,  Geometric Industrial
Automation

“We have already part ic ipated in other edi t ions of
Intermach and this one was very posi t ive,  wi th
several  contacts.
We also part ic ipate in fa i rs in São Paulo,  but  as
our company is in Joinvi l le,  i t  is
I t ’s  important for  us to be here.”  
Célio,  Tox Pressotechnik from Brazil



“This is our second part ic ipat ion in Intermach and
this year is special  for  us,  because we are
complet ing 30 years of  h istory.  The exper ience was
very good, the stand was always ful l  and many
deals c losed.”  
Sandro Silveira,  Continental Tools

“Our f i rst  exper ience at  Intermach was sensat ional .
We are sat isf ied wi th the connect ions,  f low of
people,  contacts and business deals.  We also met
raw mater ia l  suppl iers and exchanged important
informat ion for the market.”  
Tiago, Thimer Brasil  

EXHIBITOR TESTIMONIALS



VISITOR TESTIMONIALS
“ I  work in the automot ive industry
and part ic ipated in the search for
new solut ions,  mainly machines
and product ion monitor ing
software.  The fair  had a var iety of
suppl iers of  machines and
services of  interest  to us."  Jonata
Ganzer,  Caxias do Sul-RS

“My goal  was to learn about new

technologies,  robot ics and 3D

print ing.  I  part ic ipated in

Intermach last  year,  but  in th is

edi t ion I  found more opt ions.  The

3D scanners caught my at tent ion.”

“My interest  was in automat ion
solut ions,  robots and cargo
handl ing.
I  found good opt ions wi th already
known companies and new ones.
Intermach has evolved in terms of
technology and we have already
done business here."
Jonathan Eleutério,  Joinvil le-
SC

“ I  looked for machines to expand
those already avai lable in the
company. I  found several  opt ions
and this fa i r  a lways has new
ones. Good chances of  c losing
deals.”  Marcelo Alves,  Joinvi l le-
SC



BUSINESS
ROUNDTABLE

“Our object ive was to seek new partners
for machining and metalworking. From the
contacts we made, we bel ieve that we wi l l
generate business with around six
suppl iers.”  
Rodrigo Hoff,  Comexi do Brasil

“We looked at  the Business Roundtable for
the opportuni ty to expand our market and
seek new contacts.  We ident i fy new
opportuni t ies based on the expert ise of
the of f ice that  has been operat ing in the
business and industr ia l  sector for
40 years."  
Gustavo Tonet Fagundes, ZNA
Advocacia

60 suppliers
20 buyers 680
meetings



BUSINESS
ROUNDTABLE“This is our second year in the Intermach

Business Roundtable.  We part ic ipated to
learn about some niches in the provis ion
of services and industr ia l ized mater ia ls.  I t
is  an excel lent  exper ience and we bel ieve
that we wi l l  create partnerships again
soon.”  
Célio Patrício,  Brascola 

“Last year we part ic ipated in the Business
Roundtable for  the f i rst  t ime and we
returned due to the good resul ts.  We
cont inue to buy with the partners we found
last  year and, for  th is year,  the
expectat ion is to expand the business.”
Jhonata da Luz Madruga, Sampaio Steel
Distr ibutor 

“This is our f i rst  part ic ipat ion as an
exhibi tor  at  Intermach and also at  the
Business Roundtable.  Our expectat ion
was to understand and part ic ipate in the
industr ia l  axis of  Joinvi l le and i t  was
extremely promising, due to the
contacts made and business
expectat ions.”  Alexandre de Moura
Duarte,  
Steel Parts Oliveira 

“This edi t ion of  the Business
Roundtable was very posi t ive,  wi th
buyers more open and qual i f ied,  looking
for solut ions.  I  have good business
prospects wi th the contacts made.”
Ubiratã Rezler,  Rezler 
Keys and Machined 



INNOVATION AND TECHNOLOGY
CONFERENCE

Organization: SENAI Innovation Institute
“ “Fairs are very important for  smal l
producers,  smal l  and medium-sized
companies,  who are our suppl iers and
guarantee our compet i t iveness. The
congress is a forum that al lows al l
companies in the region to come and learn,
invest and see the best pract ices to adopt in
their  company”
Fernando de Rizzo, president of Tupy

“As a researcher and coordinator of  the
SENAI Innovat ion and Laser Inst i tute,  in
Joinvi l le,  i t  is  a lways good to hear f rom
renowned companies and professionals in
their  areas of  act iv i ty,  what is actual ly
happening. I t ’s  interest ing to know that what
we see in the future is actual ly c loser to
their  real i ty”
Moisés Teixeira,  Materials Engineer



EXHIBITOR WORKSHOPS
40 free lectures -  900 participants

“We were able to disseminate informat ion
regarding our market,  br ing speakers,
invi te customers,  publ ic ize the fai r  and the
company. The structure wi th audiovisual
equipment and support  team was excel lent ,
which made the event even more posi t ive for
customers.”  Clei ton Moretto,  d i rector 
from Inox do Brasil

“ I t ’s  a fundamental  space because people don’ t  a lways stop at  the stand and
we can provide a di f ferent iated service.  With th is type of  act ion,  we brought
together a group in the room and, in a short  space of  t ime, we were able to

show the solut ions to many more people.”
Eduardo Lazzuri ,  director of AX4B

“ Inox do Brasi l  brought to Joinvi l le two
professionals who are nat ional  and internat ional
author i t ies in the wor ld of  stainless steel .  There is
misinformat ion in the areas of  design and
manufactur ing,  and this mater ia l  is  st i l l  used very
l i t t le in Brazi l  due to lack of  knowledge.”  Cr ist iano
Robson da Si lva,  welding engineer and part ic ipant
of  the Stainless Steel  Workshop



METROLOGY AND QUALITY CONTROL SEMINAR

“ I  part ic ipated in the Metrology and Qual i ty
Control  Seminar,  wi th the aim of  answering
quest ions and gaining knowledge to apply
in the industry.  What aroused the greatest
interest  was the issue of  qual i ty control  in
product ion.”
Jean Waterstradt,  mechanical technician
and quality analyst

“ Intermach is a fa i r  recognized by the
market and is very important for  the region
and for the manufacturer.  Being in contact
wi th the customer is very important,
creat ing th is atmosphere and providing this
space to manufacturers,  Intermach has
done this work excel lent ly.  Last  year we
had a good exper ience, so much so that we
returned this year.”  
Sergio Cristofolett i ,  vice president of
CSQI/ABIMAQ and Metrology Product
Manager at Starret

Organization: Sector Chamber of Machines, Equipment for
Quality Control,  Testing and Measurement (CSQI) of ABIMAQ



IN THE
MEDIAClick on the

images



PRODUCTION: MESSE
BRAZIL

TALK TO US!
47-3451-3000

COMERCIAL@MESSEBRASIL.COM.BR

mailto:comercial@messebrasil.com.br
mailto:comercial@messebrasil.com.br

